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The data: Marqeta’s total processing volume (TPV) hit $42 billion in Q3, growing 54% year

over year (YoY) versus 60% YoY growth in the same period last year, per its earnings release.

Revenues reached $192 million, increasing 46% YoY—slightly slower than Q3 2021’s 56% YoY

growth.

https://investors.marqeta.com/static-files/bbce8c9c-0de9-420d-8630-b567a7a80bae
https://investors.marqeta.com/static-files/03cc8bfe-e5d9-4c24-a427-60109b771b4b
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How we got here: Marqeta’s performance depends heavily on how well its clients do. And 20

out of Marqeta’s top 30 clients grew at least 40% during Q3—which helped fuel strong

revenue growth, CFO Mike Milotich said on the company’s earnings call. CEO Jason Gardner

also highlighted Marqeta’s strong customer relationships in the buy now, pay later (BNPL);

neobank; and expense management verticals.

What’s next? As economic uncertainty takes its toll and Block’s decision to renew hangs in

the air, Marqeta is leaning heavily into product expansion and innovation to tighten client

relationships and forge new ones.

And it's redoubling its commitment to embedded finance:

Block by far makes up the largest share of Marqeta’s business: It accounted for 72.5% of
Marqeta’s net revenues in Q3, up from 69% in Q2, Gardner noted. He attributed the

increased share to Block’s strong Cash Card and direct deposits performance—two Marqeta-

powered products.

But Marqeta has acknowledged it needs to diversify its client portfolio. With roughly 18

months left on its contract with Marqeta, per Gardner, Block hasn’t decided whether to renew

or not. Considering it pointed out banking opportunities for Cash App in its most recent

earnings, Block could conceivably venture out on its own instead—potentially putting a big

dent in Marqeta’s business.

Gardner said Marqeta’s “leading cloud-native, highly configurable API-first platform is well-

positioned to power this trend.”

The company recently introduced Marqeta for Banking, a suite of embedded banking and

payment solutions that clients can use to create new value-added services for their

customers.

This is a smart move on Marqeta’s end: The global embedded �nance market is expected to
increase from $43 billion in 2021 to just over $138 billion by 2026, according to Juniper

Research.

https://www.fool.com/earnings/call-transcripts/2022/11/09/marqeta-inc-mq-q3-2022-earnings-call-transcript/
https://content-na1.emarketer.com/marqeta-s-impressive-q2-earnings-highlight-shift-consumer-spending
https://content-na1.emarketer.com/banking-commerce-block-s-key-growth-areas-economic-uncertainty-sets
https://www.marqeta.com/platform/marqeta-for-banking
https://chart-na1.emarketer.com/253639/value-of-embedded-finance-market-worldwide-2021-2026-billions
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This article originally appeared in Insider Intelligence's Payments Innovation Brie�ng—a

daily recap of top stories reshaping the payments industry. Subscribe to have more hard-

hitting takeaways delivered to your inbox daily.

Are you a client? Click here to subscribe.

Want to learn more about how you can benefit from our expert analysis? Click here.

https://totalaccess.emarketer.com/MyAccount/EditProfile.aspx
https://www.insiderintelligence.com/become-a-client/?IR=T&itm_source=insider-intelligence&itm_medium=briefing&itm_campaign=bottom-cta

